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SUBJECT INDEX 





January through December 1985 


ADVERTISING 
Eyeglasses II: Commercial Optometry Set Free, March, 30 


AIDES 

How To Hire An Aide You'll Love, June, 57 

How To Keep Your Valuable Assistants, October, 38 
Improving Your Hiring Techniques, September, 73 
Telephone Train Your Staff, October, 30 

Turning Downtime Into ‘Plus’ Time, November, 47 


ASSOCIATE PRACTICE 
Expense Sharing: Down With High Overhead! July, 22 
Getting A Hot Start In A Cold Business Climate, February, 26 


CONSULTING 
A Downhill Challenge For A ‘Blind’ O.D., January, 60 


CONTACT LENSES 

Be On Top In 1990! February, 49 

Bifocals: You CAN Fit Them! September, 37 

C.L. Video Instruction: ...By VCR, December, 50 

C.L. Video Instruction: ...By Videodisk, December, 44 
Contact Lens ‘Invoice’ Renewals, July, 64 

Eight Tips To Build Your C.L. Practice, January, 68 
‘Extending’ Your Extended Wear Practice, June, 47 
Fighting Through The C.L. ‘Price’ Jungle, April, 62 
‘Full Service’ Beats ‘Low Cost,’ November, 69 

‘High Tech’ To Make Your C.L. Practice Flow! October, 43 
‘Monovision Does Work!’ September, 49 

Ready Or Not For Contacts? October, 53 

Switching Patients To Hard Gas Permeables, May, 71 
The Cosmetics Connection, July, 29 

There’s More To Tints Than Meets The Eye, August, 51 
Wanted: Good C.L. Technicians! March, 50 


DEMONSTRATE 
C.L. Video Instruction: ...By VCR, December, 50 
C.L. Video Instruction: ...By Videodisk, December, 44 
Demonstrating ‘Focus,’ March, 13 
Progressives/Challenge #1: Convincing The Patient, January, 37 
Progressives/Challenge #2: Making Patient Adaptation 

Easier, January, 47 
Progressives For Your Practice—A Special Report, January, 18 
Progressives/The Lens For Today...And Tomorrow! 

January, 21 


DISPENSING 

Fashioning A Frame ‘Wardrobe,’ May, 61 
‘Off-The-Board’ Dispensing? Watch Out! July, 48. 
Try Lifestyle Dispensing, March, 40 

Where To Put The ‘Fitting Conclusion,’ October, 16 


ESTATE PLANNING 
Estate Planning: Your Will Alone Won’t Do It, April, 79 
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EYE BAWLS 

Checking Railey’s Drawers, July, 54 

The O.D. Who Won The West, April, 71 
Which Is Better: ‘Hana’ or ‘Tool’? October, 26 


FEDERAL TRADE COMMISSION 
Eyeglasses II: Commercial Optometry Set Free, March, 30 


FEES 
Alphabet Soup: A PPO That ‘Fills The Holes,’ 

December, 24 
Alphabet Soup: ‘A Rewarding Career,’ December, 20 
Alphabet Soup: Capitated—But Not Captive, December, 30 
Alphabet Soup: Is It Good For Optometry? December, 16 
Eyeglasses II: Commercial Optometry Set Free, March, 30 
Fighting Through The C.L. ‘Price’ Jungle, April, 62 
‘Full Service’ Beats ‘Low Cost,’ November, 69 
The Professional Courtesy Dilemma, March, 67 
When A Bad Check Boomerangs, October, 59 


FINANCIAL 

A ‘Record’ Year For Your Taxes, March, 59 

Estate Planning: Your Will Alone Won’t Do It, April, 79 

Eyeglasses II: Commercial Optometry Set Free, March, 30 

‘How The Army Invaded My Investment,’ May, 76 

Plugging The Gaps In Your Disability Policy, October, 71 

The Auto Deduction Rules You Need To Know Now, 
November, 75 

When A Bad Check Boomerangs, October, 59 

Year-End Tax Strategies, December, 60 


FRAME FASHION 

Fashioning A Frame ‘Wardrobe,’ May, 61 
‘Off-The-Board’ Dispensing? Watch Out! July, 48 
Staging An Eyewear Fashion Show, May, 13 
Where To Put The ‘Fitting Conclusion,’ October, 16 


INSURANCE 
Plugging The Gaps In Your Disability Policy, October, 71 
‘Wading Through My Flood Insurance,’ February, 37 


INTERPROFESSIONAL RELATIONS 

Should O.D.’s Prescribe Therapeutic Drugs? April, 28 
The Professional Courtesy Dilemma, March, 67 

The Referral Revolution, November, 26 

“Trained O.D.’s Should Prescribe Therapeutics,’ May, 31 
West Virginia: A Therapeutic Rx Success Story, April, 38 


INVESTMENTS 
‘How The Army Invaded My Investment,’ May, 76 
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Columns: More Than Support, September, 90 
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Franchise Optometry: Still Flying High? June, 35 

Getting A Hot Start In A Cold Business Climate, February, 26 

‘High Tech’ To Make Your C.L. Practice Flow! October, 43 
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August, 30 
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August, 26 


OPTIFAIR 
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PATIENT RELATIONS 
Belief In Success Brings Success! February, 73 
Bifocals: You CAN Fit Them! September, 37 
Catch A Rising Trend! September, 59 
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C.L. Video Instruction: ...By Videodisk, December, 44 
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Telephone Train Your Staff, October, 30 
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The Referral Revolution, November, 26 

Try Lifestyle Dispensing, March, 40 
Wanted: Good C.L. Technicians! March, 50 
‘Who Me? Senile?’ September, 67 


RECORDS 
Putting More Files In Less Space, August, 59 


SPECTACLE LENSES 

Progressives/Challenge #1: Convincing The Patient, 
January, 37 

Progressives/Challenge #2: Making Patient Adaptation Easier, 
January, 47 

Progressives For Your Practice—A Special Report, January, 18 

Progressives/The Lens For Today...And Tomorrow! 
January, 21 

There’s A Material Difference In Rxing New Lens Materials, 
December, 35 
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TAXES 

A ‘Record’ Year For Your Taxes, March, 59 

The Auto Deduction Rules You Need To Know Now, 
November, 75 
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December, 24 
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OptiFair West ’85: How The West Was Won, November, 21 


VISION THERAPY 
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Lavatory Location, April, 92 
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Soundproofing The Office, February, 94 
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